
MEBLE POLAND 2010

NEW SOLUTIONS FOR THE LARGEST             

FURNITURE TRADE FAIR



MEBLE so far ïwhat was it like?

ÁPaid vehicle entry onto the fair grounds solely for exhibitors

ÁPaid admission to visitors

ÁPaid car park for visitors at a distance from the fair grounds

ÁNo appropriate atmosphere for business talks

ÁThree groups of visitors with different expectations and interests: 

ÁTrade show held in June

Åinterior designers, architects

Åfurniture traders

Åfinal customers



ÁIMM Germany ïlate January

Dates of furniture shows until now:

ÁMIFF Malaysia ïearly March

ÁCIFF China ïsecond half of March

ÁMOBITEX Czech Republic ïearly April 

ÁIsaloni Italy ïmid-April

ÁMEBLE Poland ïearly June



MEBLE POLANDïan offer of the third 

largest exporter in Europe and the worldôs 

fourth largest exporter!

Following feedback from our exhibitors and visitors 

collected during talks and research conducted from 

October 2008 to March 2009, a new profile of the show 

has been created to meet the expectations of the 

furniture sector.



MEBLE POLAND 2010

What will change?

EVERYTHING!





ÁNew dates 16 ï19 February 2010 

ÁFour days ïfrom Tuesday to Friday

(no Saturday)

ÁB2B contracting

ÁA new way to present offers

ÁA new location



New dates 16 ï19 February 2010

for exhibitors

ÁPromotion of new designs at the beginning of the year

ÁOrders and market testing for the new 2010 season



New dates 16 ï19 February 2010

for visitors

ÁOrdering new collections at the beginning of the year

ÁGoods reach stores faster

ÁMarket testing in the first half of the year ïeasier decisions 

when placing orders for the second half of the year



4 days ïfrom Tuesday to Friday

for exhibitors

ÁWe come back to the previous well-tested solutions

ÁWe work on work days

ÁSynchronised presence of visiting furniture traders with the 

trade fair activities of the exhibitors



4 days ïfrom Tuesday to Friday

for visitors

ÁFrom Tuesday to Friday ïwork days

ÁEasier to meet partners from the industry and exchange views

ÁOverview of the furniture sector offers in one place at one time



B2B contracting

for exhibitors

ÁA defined group of visitors ïonly furniture traders

ÁFree-of-charge admission and vehicle entry to the fair grounds

ÁUpdated information about confirmed visits of furniture traders 

on a special website ïprofessional matchmaking

Á It is possible to prepare offers for specific visitors and to plan 

business meetings



B2B contracting

for exhibitors

ÁFree-of-charge day-long catering services ïcatering 

establishments in each hall

ÁA pool of free invitations to be distributed by the exhibitor

ÁEvening meetings to enjoy music and much more...



Contracting

for visitors

HOSTED BUYERS programme



HOSTED BUYERS programme 

ÁDirect access to furniture traders via phone or e-mail, mailing of 

invitations to Polish and foreign furniture traders in proprietary 

data bases

ÁGaining buyers abroad ïGermany, Belgium, Netherlands, 

France, Great Britain, Austria, Switzerland, Czech Republic, 

Slovakia, Lithuania, Latvia, Estonia, Belarus, Ukraine

ÁParticipation in the matchmaking programme ïregistration of 

buyers in a special online programme

ÁVisit confirmation and sending of  the package ïfree admission, 

vehicle entry and all-day-long catering services



HOSTED BUYERS programme 

ÁVisitors ïspecial packages ïcovered travel and accommodation 

costs ïa hotel for buyer groups, e.g. BEGROS, ATLAS, 

GARANT M¥BEL, LUTZ 

ÁOrganisation of meetings for specific companies before their visit 

at the show, updated website with exhibitors, a special online 

programme

ÁGuaranteed presence of 3,000 Polish and foreign furniture 

buyers



ÁPoland

ÁGermany

ÁBelgium

ÁNetherlands

ÁFrancja

ÁGreat 

Britain

ÁAustria

ÁSwitzerland

ÁCzech Rep.

ÁSlovakia

ÁLithuania

ÁLatvia

ÁEstonia

ÁBelarus

ÁUkraine



A new way to present offers

òWe sell furniture and not stand appearanceò

ÁDivision of the pavilion into 49 m2 or 100 m2 module 

stands






